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A member of the AIXTRON group of companies 
• The Next Generation of an Industry 
Standard: Epison 4 OM Gas 
Concentration Analyser
• Improved accuracy, extended to 
lower concentration, better signal 
to noise ratio
• Optimised design – integrated 
ultrasonic cell and control unit
• DeviceNet and Profibus fieldbus 
communications for system integration
Kyma expands its 
manufacturing capacity
Kyma Technologies Inc, a supplier of
GaN substrates for the optoelectronics,
communications and microelectronic
industries, has completed a $1.4m
equipment line of credit with GE
Technology Finance.
Kyma will apply the credit facility
towards equipment purchases and the
expansion of manufacturing capacity.
It recently completed Series B funding,
exceeding its goal of $3m and contin-
ues to expand and refine its manufac-
turing and production capabilities.
“Numerous applications in the micro-
electronic and optoelectronic indus-
tries are made possible only through
the use of Kyma’s unique GaN technol-
ogy,” said CEO Ed Pupa. “This equip-
ment line will allow Kyma to move
rapidly from R&D to production of our
gallium nitride substrates.”
Kyma Technologies Inc continues to
accelerate development of GaN sub-
strates to optimise quality and reduce
defects.
Founded in 1998, the company is a
market driven technology developer
focused on nitride solutions.Two years
ago it shipped what was claimed as
the world’s first single crystal 2-inch
gallium nitride wafer to a micro- and
optoelectronic company for use as a
base technology.
It is targetting applications such as
short wavelength semiconductor lasers
for high density optical storage, high-
brightness UV LEDs for solid-state
lighting, advanced high frequency
communication components for wire-
less applications, and high power semi-
conductor devices for wireless infra-
structure and radar applications.
Fairchild adds Raytheon power 
Fairchild Semiconductor has bought
the commercial RF Components divi-
sion of Raytheon, giving it immediate
entry into the RF market for applica-
tions that include wireless LANs and
handset power amplifiers.
The deal adds GaAs MMICs to its port-
folio of high performance building
block components that power multi-
ple end market products.The business
will report to Fairchild’s Power
Discrete Group, led by executive VP
and GM Dr Izak Bencuya. “The total
market size for GaAs power amps is
projected by Strategy Analytics to
grow to $770m- $1.2bn by 2006, with
a CAGR of 16%, adding another dimen-
sion to Fairchild’s Power Franchise.
We expect this should ramp to rev-
enues of more than $5m/quarter
towards the latter half of 2004,” said Dr
Bencuya. Fairchild also acquired
Raytheon’s foundry partnership agree-
ment for the supply of GaAs wafers
and equity stake in WIN
Semiconductor, and has access to
foundry and support services at
Raytheon’s Andover, facility. More than
30 Raytheon designers, engineers and
development employees join Fairchild.
Russ Wagner, former Raytheon RF
Components VP of Business
Development, will lead the group.
The acquisition comes on the heels of
Fairchild Q3 results, where it reported
Q3 sales of $328.4m, with a net loss of
$5.4m or 5c/share. Included in the Q3
results are pre-tax charges of $6m asso-
ciated with restructuring activities
announced in July of 2003. Fairchild
reported a sequential increase in pro
forma net income to $5.5m or 5c/dilut-
ed share, compared to net income of
$3.8m 3c/diluted share in the previous
quarter.
Fairchild president, CEO & board chair,
Kirk Pond said the company entered
Q4 with a 13 week backlog, at its high-
est level over a year. Power discrete
business is quite strong, especially in
low voltage with generally higher mar-
gins than for products shipped in Q3.
“I'm also very excited about our pipe
line of new products. Products like the
monolithic green mode power switch-
es, our new VRM10 power management
chipsets, high voltage IGBTs and leading
edge power MOSFETs in advanced
packages are driving increased revenue
at better margins,”he said.
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